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ealcoaring, cracksealing and

patching are well-known ways

to help preserve existing pave-
ment and aveid costly hot mix over-
lays. If it’s hard to convince a poten-
tial client the value of those mainte-
nance options, imagine trying to con-
vince a customer to treat a fairly new,
relatively undamaged pavement with
a product designed 1o lengthen pave-
ment life. But chat's just what
Boecker Road Maintenance,
Maperville, 1L, does.

Boecker Road Maintenance began
when Pete Boecker, owner of DuPage
Asphalr {established in 1964}, wanted
to find a product to help “preserve”
existing asphalt pavement. After dis-
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covering Golden Bear Oil Specialties’
(formerly Witco Corp.) Reclamite
preservative seal and CRF restorative
seal, Boecker went straight for the
municipal market. Today they sell the
products from Chicago to lowa.

“I was once one of their cus-
tomers,” says Joe Movak, product ser-
vice manager of Boecker Road
Maintenance. “I was the former
superintendent of public works for
the village of Lisle. When Mr.
Boecker told me he had this product
that would prolong the life of asphalr
pavement, | was interested.”

Movak says that Lisle was looking
for a product designed to preserve
roadways — “You don't see much
coal tar emulsion on roadways here,”
he says — so Lisle decided to try the

surface treatment products offered by
Boecker. Following a successful test in
1986, the processes became a regular
part of Lisle’s maintenance program.
After retiring from public work in
1993, Novak joined Boecker to help

sell their services and pmducls.

Product history

“Reclamite and CRF are unique
products in that they are manufac-
tured from a Napathinic crude oil,
which gives them penetrating and
preserving qualities,” Naovak says.

Reclamite and CRF reportedly
increase the penetration value of
asphalt in the top portion of the
pavement while at the same time seal-
ing the pavement against air and
water to slow oxidation. Reclamire




penetrates the asphalt anywhere from
3/8 in. to more than 1 in., depending
on the pavement pore structure.

“The napathinic crude gives these
products an unusual ability to pre-
serve the life of asphalt pavement by
giving back to the pavement what it's
had burned off by ultravioler sun and
traffic,” Novak says.

The Reclamite treatment includes
the two major components of
asphalt—asphaltenes and maltenes.

“Reclamite will restore the plasticity
and reduce weathering, thus extending
pavement life by actually delaying the
aging process on NEWEr Pavenents
{new to five years old),” Novak says.
“It seals porous openings as it mini-
mizes normal cracking with repeated
applications every three to four years
as needed. The pavement can have an
added life span of four to six years.”

CRF is a restorative seal for crack-
ing or spalling pavement. This prod-
uct carries more asphaltenes to help
restore aging asphalt pavements.

Golden Bear Qil Specialties, the
distributor of the two products, dif-
ferentiates the two by saying that
Reclamite is primarily designed as a
preventative maintenance product, a
pure maltene rejuvenator, while CRF
contains asphaltenes to repair and
restore severely weathered
pavements that have cracked and
ravelled “beyond a condition that
can be properly addressed by
Reclamite treacment.”

A number of municipalitics experi-
mented with the products in the
mid-1980s, including Catraraugus
County, NY; Baker City, OR; and
Abilene, TX — muost being pleased
with the success of the product, even
after comparison check-ups years
from the date of application.

When to treat asphalt

“Some of our customers trear new
asphalt the next construction season,”
says MNovak. “We have found thar
some of the newer mixes of asphalt
readily accept our product.

“If you do not treat the pavement
and you get into that 6 to 8 year
bracker and it’s experienced heavy traf-
fic and irs ‘closed it up,” we find that

Sand trucks (obove) are used fo put down a
sCreenings are
and voids,

(below) to evenly

of sand or limesione screenings. With the CRF

ibute the product over the surface and fill crocks

Rerrinren From PA VEMENT




ir’s very hard to trear,” Novak says.
“The asphalt won' accepe the treat-
ment as readily. You want to get it on
as soon as possible because you want
to get that product into the asphalt o
be part of its rejuvenation process.”

Application

The product line Boecker uses
requires dry pavement with no rain
cxpected for 24 hours after application.

“The temperature should be in
the area of 45°F and holding,”
MNovak says.

The materials originated in the

s

Southwest U.5., so it's no surprise
that the product has been experi-
mented with in heat extremes,

“It’s been put down in Arzona at
110°E, with success,” Novak says.

Keeping an eye on the weather is
one of the challenges for Boecker.
“Weather forecasting is getting to
be a big part of the business,” he
says. The company watches the
radar closely and keeps crews
updated using radios. Variance in
weather can limit the season for

using these products.
“We're lucky if
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we get seven months of work, and
then our people do other things with-
in the two companies,” Novak says.

Part of the low cost of the product
is due to the simplicity of application.

“We receive the product from the
manufacturer in an uncut version,
raw. We mix two parts product to
one part water, using Ernyre distribu-
tors to put the material down,”
Novak says.

“We have one marerial discribu-
tor, two sand trucks and also two
service/traffic control vehicles,”
Novak says. The sand trucks are
used to put down a layer of sand or
limestone screenings—two to three
pounds of screenings per square
yard—after the Reclamite or CRE
to preserve friction on the surface.
With the CRE the screenings are
broomed to evenly distribute the
product over the surface and fll
cracks and voids,

With both products, the treated
road can be reopened to traffic

quickly, in less than an hour in
s0mMe cases.

Existing pavement marking will
“regain full luster in two to five
weels” so that restriping is unneces-
sary, cutting down on yet another
COSL. .




